calculating net earnings for etsy pod sellers

Understanding the Core Components of Etsy POD Profitability

calculating net earnings for etsy pod sellers is a critical aspect of running a successful print-on-
demand business on the Etsy platform. It goes beyond simply tracking revenue; a deep understanding
of all associated costs is paramount. This comprehensive guide will break down the essential elements
involved in accurately determining your true profit margins. We will delve into understanding revenue
streams, dissecting various cost categories, exploring Etsy's fee structure, and finally, providing a clear
framework for calculating your net earnings. By mastering these calculations, you can make informed

decisions about pricing, marketing, and overall business strategy to maximize your profitability on Etsy.

The Importance of Accurate Net Earnings Calculation

Deconstructing Etsy POD Revenue

Identifying and Quantifying Your Costs

Navigating Etsy's Fee Structure

The Formula for Calculating Net Earnings

o Strategies for Optimizing Etsy POD Profitability



The Crucial Role of Accurate Net Earnings Calculation for Etsy

POD Sellers

For any e-commerce entrepreneur, especially those operating within the print-on-demand (POD) niche
on Etsy, understanding net earnings is not just about knowing how much money is left over. It's the
bedrock of sustainable business growth. Without precise net earnings figures, sellers operate in the
dark, making decisions based on assumptions rather than hard data. This can lead to underpricing
products, overspending on marketing, or failing to identify which designs are truly contributing to
profitability. Accurate calculations empower sellers to make strategic choices, ensuring their Etsy shop

is a thriving and financially sound venture.

When you are meticulously calculating net earnings for etsy pod sellers, you gain invaluable insights
into the financial health of your operation. This data allows for effective budgeting, informed pricing
strategies, and the identification of areas for cost reduction or revenue enhancement. It’s the difference
between merely selling products and running a profitable business that can scale and withstand market

fluctuations.

Deconstructing Your Etsy POD Revenue Streams

The primary revenue a print-on-demand seller on Etsy generates comes from the sale of their physical
products. However, understanding the nuances of how this revenue is generated is the first step in
calculating net earnings. This includes the base selling price of the item before any discounts or fees
are applied. It's essential to differentiate between gross revenue and the actual amount that hits your

account after Etsy's deductions and the cost of goods sold.

Beyond the direct sale price, additional revenue can sometimes be generated through aspects like
expedited shipping fees paid by the customer, or perhaps bundled offers. While these might seem
minor, for accurate net earnings calculations, every income stream needs to be accounted for. It’s
important to remember that the revenue you see in your Etsy dashboard is not your net profit; it's the

starting point for your financial analysis.



Understanding Product Sales Price and Variations

The product sales price is the figure displayed to the customer. This is the price you set for each item,
taking into account your desired profit margin, the cost of the base product, and the print-on-demand
service's fees. It’s crucial to research competitor pricing and understand the perceived value of your
designs when setting this price. Variations in product size, color, or material can also influence the
selling price, and each variation should have its own cost and revenue associated with it for accurate

tracking.

Accounting for Customer-Paid Shipping

When customers opt for expedited shipping or choose to pay for faster delivery, this directly
contributes to your revenue. However, it's vital to ensure that the shipping fee charged to the customer
adequately covers the actual shipping cost charged by your print-on-demand provider. If there's a
surplus, it contributes to your revenue; if there's a deficit, it becomes an additional cost you absorb,
impacting your net earnings. Accurate tracking of these customer-paid shipping amounts is essential

for a complete revenue picture.

Identifying and Quantifying Your Print-on-Demand Costs

The print-on-demand model offers a low-overhead entry point, but it's far from cost-free. Meticulously
identifying and quantifying every expense associated with producing and selling your items is
paramount to accurately calculating net earnings for etsy pod sellers. Failing to account for these costs

will lead to inflated profit projections and potentially unsustainable pricing.

These costs can be broadly categorized into direct costs associated with each sale and overhead
costs that support the overall operation of your Etsy shop. A thorough understanding of both is key to

building a realistic financial model for your business.



The Direct Cost of Goods Sold (COGS)

The Cost of Goods Sold (COGS) is the most significant direct expense for any POD seller. This
encompasses the wholesale cost of the blank product (t-shirt, mug, poster, etc.) and the printing fee
charged by your chosen print-on-demand provider. This cost is incurred for every single item sold. It is
essential to obtain a detailed pricing list from your POD supplier and ensure that you are factoring in
the correct costs for each specific product you offer, including any variations in material or print

complexity.

Shipping and Fulfillment Expenses

While customers may pay for shipping, there are often additional shipping-related expenses that fall on
the seller. This can include costs for packaging materials if your POD provider doesn't include them, or
any fees associated with shipping labels if not automatically handled. Furthermore, if you offer free
shipping, the entire shipping cost becomes your direct expense. Accurate calculation of these shipping
and fulfillment expenses is crucial. It's also important to consider potential international shipping

surcharges or customs duties that might be applicable.

Etsy Transaction Fees

Etsy levies several fees for using its platform, and these directly impact your net earnings.
Understanding each of these fees is a critical step in the calculation process. Failing to account for
even one of these fees can skew your profit margins. It’s important to consult Etsy’s latest fee

structure as these can be subject to change.

Listing Fees

For every item you list on Etsy, there is a small listing fee. This fee is applied whether or not the item
sells. While seemingly minor per listing, the cumulative effect of listing many products can add up,
especially if you have a large inventory or frequently relist items. These fees are charged every four

months or when an item sells and is renewed.



Transaction Fees

When an item sells, Etsy charges a transaction fee based on the total sale price of the item, including
any shipping or gift wrapping charges. This is a percentage of the sale value. It’s important to note that
this fee is applied to the entire amount the customer pays, not just your base profit. This fee is

automatically deducted from your payouts.

Offsite Ads Fees

If a sale is made through an Etsy Offsite Ad, an additional fee is charged. This fee is a percentage of
the total sale price, including shipping and gift wrapping. You are automatically enrolled in Offsite Ads
if your shop meets certain revenue thresholds. If a sale comes from an Offsite Ad, you will be charged
this fee on top of the standard transaction and payment processing fees. While these ads can drive

sales, their cost must be factored into your profit calculations.

Payment Processing Fees

Etsy Payments charges a fee for processing customer payments. This fee typically includes a fixed
amount plus a percentage of the sale price. The exact percentage and fixed fee can vary slightly by
country. These fees are applied to the entire transaction amount and are deducted before you receive

your payout.

Marketing and Advertising Expenses

While not directly tied to each product sold, marketing and advertising are essential for driving traffic
and sales to your Etsy shop. This can include spending on Etsy Ads, social media promotion,
influencer collaborations, or other external advertising channels. These costs need to be allocated to
understand the overall profitability of your marketing efforts and how they contribute to your net
earnings. It's important to track these expenses diligently to understand your return on investment

(ROI).



Other Potential Overhead Costs

Beyond the direct costs of goods sold and Etsy fees, there are other potential overhead costs that may
apply depending on your specific business setup. This could include costs for design software
subscriptions, professional design services if you outsource your design work, website hosting if you
have a separate website, business insurance, accounting software, or even a portion of your home
office expenses if you operate your business from home. While these might not be directly tied to each

sale, they are legitimate business expenses that impact your overall net earnings.

The Formula for Calculating Etsy POD Net Earnings

Once you have a clear understanding of your revenue streams and all associated costs, you can
finally move on to calculating net earnings for etsy pod sellers using a straightforward formula. This
formula synthesizes all the financial data you've gathered, providing you with your true profit for each

transaction or for a given period. Accuracy here is key to making informed business decisions.

The net earnings represent the actual profit your business makes after all expenses have been
deducted from your total revenue. This is the figure that truly reflects the financial success of your Etsy

POD venture.

The Core Net Earnings Formula

The fundamental formula for calculating net earnings is as follows:
Net Earnings = Total Revenue - Total Expenses

Let's break down what each component means in the context of an Etsy POD business.

Detailed Breakdown of the Formula Application

To apply this formula effectively for each sale or for a specific reporting period (e.g., a month), you'll

need to meticulously track and sum up all your individual revenue and expense line items. For a single



product sale, the calculation would look something like this:

Net Earnings per Sale = (Product Sale Price + Customer-Paid Shipping) - (POD Base Product Cost +
POD Printing Fee + Etsy Listing Fee [if applicable for that sale] + Etsy Transaction Fee + Etsy Payment
Processing Fee + Etsy Offsite Ads Fee [if applicable] + Shipping & Fulfillment Costs + Allocated

Marketing Costs for that Sale)

It's important to allocate marketing costs per sale if possible, or to calculate net earnings over a period
where marketing spend is known. For instance, if you spent $100 on Etsy Ads and made 50 sales in a

month, you might allocate $2 of that ad spend to each sale.

Calculating Profit Margin Percentage

Beyond absolute net earnings, it's often beneficial to calculate your profit margin percentage. This
provides a standardized way to compare profitability across different products or over different periods.

The formula for profit margin percentage is:
Profit Margin Percentage = (Net Earnings / Total Revenue) 100

A higher profit margin percentage indicates greater efficiency and profitability relative to your sales

volume.

Strategies for Optimizing Etsy POD Profitability

Once you have a solid grasp on calculating net earnings for etsy pod sellers, the next logical step is to
implement strategies that actively improve those figures. This involves a multi-pronged approach,
focusing on increasing revenue, reducing costs, and making smart operational choices. Continuous

optimization is key to long-term success in the competitive Etsy marketplace.

By refining your pricing, streamlining your operations, and understanding your customer base, you can

significantly boost your bottom line. The goal is not just to sell, but to sell profitably and sustainably.



Strategic Pricing for Maximum Profitability

Pricing your products effectively is arguably the most critical factor in maximizing your net earnings.
Don't just guess; use your cost data and market research to set prices that reflect the value of your
designs while ensuring a healthy profit margin. Consider tiered pricing for different product variations or
bundles to encourage higher average order values. Regularly review and adjust your pricing based on

market demand, competitor pricing, and your own cost fluctuations.

Negotiating with Print-on-Demand Providers

As your order volume grows, you may gain leverage to negotiate better rates with your print-on-
demand providers. Even small percentage reductions in base product costs or printing fees can have a
significant impact on your net earnings over time. Explore different POD partners to compare pricing
structures and service quality. Sometimes, switching to a provider that offers better bulk discounts or

more competitive shipping rates can be a game-changer.

Optimizing Your Etsy Shop for Sales

Increasing your conversion rate means more sales from the same amount of traffic, directly boosting
your revenue without necessarily increasing your marketing spend proportionally. This involves having
high-quality product photos, compelling product descriptions that highlight benefits and features,
effective use of Etsy SEO keywords, and excellent customer service. Encourage positive reviews, as
social proof can significantly influence purchasing decisions. Streamlining your checkout process and
ensuring clear communication about processing and shipping times also contributes to a better

customer experience and higher sales.

Reducing Unnecessary Costs

Regularly review all your expenses to identify areas where costs can be reduced. This might involve

optimizing your marketing spend by focusing on channels that yield the highest ROI, finding more cost-



effective shipping solutions if possible, or even automating certain administrative tasks to save time
and resources. Be critical of subscription services you use and ensure they are providing sufficient
value to justify their cost. Sometimes, simply being more mindful of small, recurring expenses can lead

to substantial savings over time.

Leveraging Etsy Ads and Promotions Wisely

While Etsy Ads can drive visibility, it's crucial to use them strategically. Monitor your ad spend closely
and analyze which campaigns and keywords are generating profitable sales. Don't blindly increase
your ad budget; focus on optimizing existing campaigns for better performance. Similarly, when
running promotions or sales, ensure that the discounted price still allows for a healthy net profit margin
after all costs are accounted for. Understand the impact of these promotions on your overall net

earnings.

Tracking and Analyzing Performance Metrics

Consistent tracking and analysis of your key performance indicators (KPIs) are vital. This includes not
only net earnings but also conversion rates, average order value, customer acquisition cost, and return
on ad spend. Use Etsy's built-in analytics and potentially third-party tools to gain deeper insights into
your shop's performance. Regularly review these metrics to identify trends, pinpoint areas for

improvement, and make data-driven decisions to enhance your Etsy POD profitability.

By diligently applying these strategies, Etsy POD sellers can move beyond simply tracking numbers to
actively cultivating a more profitable and sustainable business. Continuous learning, adaptation, and a

keen eye for financial detail are the hallmarks of successful entrepreneurs in this space.

FAQ



Q: What is the most significant cost for an Etsy POD seller when

calculating net earnings?

A: The most significant cost for an Etsy POD seller when calculating net earnings is typically the Cost
of Goods Sold (COGS), which includes the base product cost and the printing fee charged by the

print-on-demand provider for each item sold.

Q: How do Etsy transaction fees impact net earnings?

A: Etsy transaction fees are a percentage of the total sale price (including shipping and gift wrapping)
and are deducted from your revenue before you receive your payout. This directly reduces your net

earnings per sale.

Q: Should | include marketing expenses when calculating net earnings

for a specific product?

A: Yes, to get an accurate picture of a product's true profitability, you should allocate a portion of your
marketing expenses to each product sold, especially if you are running targeted ad campaigns.

Alternatively, you can calculate net earnings over a period for which marketing spend is known.

Q: What is the difference between gross revenue and net earnings for

an Etsy POD seller?

A: Gross revenue is the total income generated from sales before any expenses are deducted. Net
earnings, on the other hand, is the profit remaining after all direct and indirect costs, including fees and

expenses, have been subtracted from the gross revenue.



Q: How often should | recalculate my net earnings for my Etsy POD

business?

A: It's advisable to calculate your net earnings regularly, ideally on a monthly basis, to track your
business's financial health and identify any trends or issues promptly. You should also calculate net

earnings for each product individually to understand which items are most profitable.

Q: Can | offer free shipping on Etsy and still be profitable?

A: Yes, you can offer free shipping and remain profitable by strategically increasing your product prices
to absorb the shipping costs. You must accurately calculate the shipping cost and factor it into your

product pricing to ensure it doesn't erode your net earnings.

Q: What are Offsite Ads fees on Etsy, and how do they affect net
earnings?

A: Offsite Ads fees are charged when a sale is generated through an advertisement placed by Etsy on
external websites. This fee is an additional percentage of the sale price and directly reduces your net

earnings for those specific sales.

Q: How can | effectively track all my expenses for accurate net

earnings calculation?

A: Effective tracking involves using accounting software, spreadsheets (like Excel or Google Sheets),
or specialized e-commerce management tools to log all revenue and expense transactions

meticulously. Categorizing expenses clearly is crucial for accurate analysis.



Q: Is it important to consider potential returns and refunds when

calculating net earnings?

A: Absolutely. Returns and refunds represent a direct reduction in your revenue and may also involve
associated costs like return shipping. It's wise to factor in an estimated percentage for returns and

refunds when projecting or analyzing your net earnings.

Q: What is the role of profit margin percentage in assessing Etsy POD
profitability?

A: The profit margin percentage provides a standardized measure of profitability relative to revenue. It
helps compare the profitability of different products or assess the overall financial efficiency of your
business, regardless of the total sales volume. A healthy profit margin is essential for reinvestment and

business growth.
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calculating net earnings for etsy pod sellers: Print. List. Profit.: The Etsy POD Playbook
Steven Buchanan, 2025-08-10 Turn your creativity into consistent income with Etsy
Print-on-Demand. Print. List. Profit.: The Etsy POD Playbook is the ultimate guide for artists,
designers, and entrepreneurs who want to sell custom products online without holding inventory. In
this actionable step-by-step guide, you'll discover how to launch and grow a successful Etsy
print-on-demand (POD) shop from scratch. Learn how to choose profitable niches, design products
that stand out, and partner with trusted POD providers like Printful, CustomCat, and Printify to
handle printing, packing, and shipping—so you can focus on creating. What you’ll learn inside: How
Etsy POD works and why it’s one of the best low-risk online business models Proven niche research
strategies to find high-demand, low-competition products How to connect your Etsy shop to a POD
partner for automated order fulfillment The secret to creating professional mockups that boost clicks
and conversions Smart pricing tactics to ensure every sale brings in real profit Launch and
marketing strategies to get your first sales fast Whether you're a complete beginner or an existing
Etsy seller looking to expand into POD, this book gives you the tools, templates, and tips you need to
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build a passive income stream and turn your creativity into cash. If you’ve dreamed of selling mugs,
shirts, posters, home décor, and more—all without buying stock upfront—this is your Etsy
print-on-demand blueprint.

calculating net earnings for etsy pod sellers: Print-on-Demand Mugs for Passive Income
Steven Buchanan, 2025-08-10 Turn simple mug designs into a steady stream of passive income. In
Print-on-Demand Mugs for Passive Income, you’ll learn exactly how to launch, market, and scale a
profitable mug business using print-on-demand (POD) platforms—without ever touching inventory.
This step-by-step guide walks you through why mugs are the perfect low-risk starter product, how to
find a niche that sells, and how to partner with trusted POD providers like Printful, Printify, and
CustomCat to handle all the printing, packing, and shipping for you. Inside you’ll discover: Why
mugs remain a top-selling POD product year after year How to identify profitable niches and
customer segments The best POD suppliers for quality, price, and reliability Strategies for creating
designs that stand out in a competitive market How to set competitive prices and still maintain
healthy margins Marketing methods to generate consistent traffic and repeat buyers Whether you're
new to e-commerce or already selling online, this book gives you the blueprint to start small, keep
costs low, and build a business that generates income while you focus on creativity. If you've ever
dreamed of earning money online with a side hustle that’s fun, scalable, and location-independent,
this guide will show you how to print, list, and profit—one mug at a time.

calculating net earnings for etsy pod sellers: Selling Print on Demand with Etsy Lisa
Graham, 2021-03-07 Do you sell POD on Etsy, have less than 100 sales, and want to increase your
sales in the next 90 days? Did you know that about 65% of Etsy sellers make less than $100 per
year? That is not the dream you had when you first started your Etsy shop. Selling on Etsy is a bit
like cracking a safe. You begin all excited about the vast amounts of cash you will find in the safe.
Then, you realize you don't know the combination, so you start pulling out some tools to help you
open it, you get the first number, after a lot more sweat and tears, you get the second number, but
you can't get that final number you need to reap the rewards, it just won't open! It is frustrating,
especially when you know it is possible.I know how you feel, I was there! I made some tweaks,
restructured how I did things and was in the top 6% of Etsy sellers within months.In the Selling
Print on Demand with Etsy, I'm giving you my best tips and practices to get you in the top 10% of
Etsy sellers...fast. Here's what you will discover: How to create products that sell Creating a listing
that stands out SEO and keywords A planning guide, so you are always prepared for holidays How to
know if your pricing is profitable Tools to make your life easier Customer service tips Exercises so
you implement what you learn Examples, examples, examples and MORE! Scroll up and click the
buy now button if you want to grow your Etsy POD business over the next 90 days.

calculating net earnings for etsy pod sellers: Etsy Business Formula Jake Fox, 2022-12-13
In this book you will learn how to start your own online shop and make it big in Etsy. Consider this
book as your quick-start guide with all the important things, tips, advice and techniques you must
consider to get you Etsy shop in top shape. Etsy had various features and tools which might
overwhelm newbie like you hence, we will introduce to you those features and how you can actually
use them in setting-up your shop. Moreover we will teach you how to keep your items on top of the
search list and what to do to attract buyers and encourage repeat orders. Avoid confusion and
disappointments when you are not making sales by following the tips from successful sellers on Etsy.
Esty is a huge arts and crafts platform where smart marketers can make very good profits. You need
to choose the right niche and you don’t have to create the products yourself. In this guide you will
find many ideas for products that you can acquire that will be good sellers on Etsy. It is essential
that you setup your Etsy shop in the right way and you will learn exactly how to do this in this guide.
Getting your product listings right will mean the difference between many sales and significant
profits and very few sales or none at all. Follow the techniques in this guide to create winning
product listings. You must promote your Etsy shop within the Etsy community and outside of it.
Ensure that your shop and product listings are fully SEO optimized using the methods in this guide.
Use the tactics discussed to increase your sales and use external websites to drive more traffic to



your Etsy shop. Here, you will learn everything there is to know about Etsy, what you can and
cannot sell and how you can generate sales and profit by selling your product.

calculating net earnings for etsy pod sellers: The Ultimate Guide to Selling on Etsy
Jeanne Allen, Noelle Thli, 2021-04-14 Hey, Etsy sellers! SKIP the secrets and tricks. The Ultimate
Guide to Selling on Etsy teaches you proven, easy-to-follow strategies to get more sales on Etsy and
turn your side-hustle hobby into a sustainable business. So many Etsy sellers with incredible
products and potential are completely buried by the competition with weak or low-converting
keywords, counterproductive titles, the wrong listing structure, etc. That's the bad news. The good
news is that these problems aren't hard to fix-if you know what you're doing! The Ultimate Guide to
Selling on Etsy, fully updated for 2021, is your one-stop resource for all things Etsy. And no, you
won't get a fire-hydrant of business lingo and milquetoast advice. The Ultimate Guide to Selling on
Etsy is a down-to-earth, no-BS, complete guide to help real Etsy sellers--written by REAL top-1%
Etsy sellers. Learn simple ways to dramatically improve your Etsy shop ranking, your five-star
reviews, your conversion rate, your shop views and traffic. And most importantly, learn how to stop
getting buried by your competitors-and start making sales and real income. You won't find any
secrets or snake-oil in this book. Just replicable strategies that we KNOW work because we used
them ourselves to turn a brand-new shop with a single listing in 2013 into a top-1% ranking shop
with 22k+ sales, a five-star rating, and 6-figure income. In The Ultimate Guide to Selling on Etsy we
share the EXACT same strategies we used to grow our Etsy shop. So skip the guesswork, the
secrets, and the snake oil. Whether you're just starting out on Etsy or have been putting a lot of
work into your Etsy shop without much success, don't give up. Instead, get this book. Because our
success on Etsy wasn't an accident, or good luck. It was the result of meticulous testing, research,
and doing more of what worked (and less of what didn't!). It's replicable. Which means that you can
do it in your shop too. Noelle and Jeanne (that's us!) are passionate about helping other Etsy sellers
succeed through our coaching. We love what we do, and we LOVE sending the elevator back down
to help other women (and men) build and grow their small business on Etsy. The coaching arena for
Etsy sellers is a wee bit crowded with mediocre advice from shop owners who rely on guesswork and
outdated tactics. We're here to change that. In The Ultimate Guide to Selling on Etsy we'll walk you
through everything you need to know to succeed and grow on Etsy. We'll share our mistakes (we
made a number of them in the beginning), our success, and what WORKS. You'll learn: - How to
properly set up your shop for success (and common pitfalls!) - Down-to-earth, real advice and
strategies for keywords that bring in sales- Real-talk and strategies about Etsy's algorithm and how
it ranks your shop and listings- How to price your products (most sellers get this one wrong)- The
best (and most cost-effective) opportunities for paid advertising - Little-known opportunities for free
advertising that actually work - Etsy-specific customer service guide for earning 50% more 5-star
reviews- In-depth guide for how to market your shop within and beyond Etsy- Practical guide to
studio space, packaging, and shipping strategies that save you time and money.- Advice for growing,
scaling, hiring freelancers and virtual assistants- Creating GORGEOUS listing photos (without
expensive equipment or Photoshop skills!)- Much, much more. When we say The Ultimate Guide, we
mean it. You can do this. And we'll show you how. Etsy is an incredible platform with a LOT of
potential. Now, get out there and ETSY!

calculating net earnings for etsy pod sellers: Etsy Margaret Smith, 2015-06-02 Stop Taking
Chances With Your Business Learn how you can build your Etsy Empire the Correct Way When you
start your own business, you should learn the correct ways to do things. You wouldn't take chances if
you owned a restaurant would you? This is the exact same thing. If you treat Etsy as your business
and not your hobby, your potential will be unlimited. Learn to build your Etsy Empire with a
Strategic Step by Step Formula There is only on way to things in business. That is the most simple
and efficient way to build a business. Etsy is an online business. That means that you will have to
deal with SEO and Learn how you can get your products ranked to the top of the rankings. There are
little tricks and tips that you MUST do in order to be profitable in this business. You need to be able
to separate yourself from the competition. Running a business will make you more than working a



job ever will Ownership is everything. You are either working to make yourself and your family rich,
or you are making somebody else rich. There are many benefits to using Etsy rather than setting up
your own website. For one thing Etsy is ranked 41 in the United States and is highly ranked on
google search engine. Benefits this book can provide Working from home leads to less Stress You
can earn an unlimited income You are in control of your income, Not your boss You can become
Financially Free Step by Step Simple Rules For a Successful Business Step 1: Naming Your Shop. Do
not try and copy another person's shop that might that you are a copy cat and immediately lose
interest. Customers Can be quit Judgemental. Do a memory test on Etsy and see which names grab
your attention. Check if your name is already taken by doing a quick google search. Also do not
forget to check out facebook, twitter, and other popular social networking sites. Be Careful not to
take trademarked names. Step 2: What to Sell on Etsy. You want to base your business model on
honesty and integrity. You should never sacrifice these two qualities for growth. They will only lead
to problems in the future. This means that you should never try to sell prohibited items or try to
resell items. Make sure that you have quality items that customers can leave 5 star reviews on. If
many people leave 1 or 2 star reviews it is time to evaluate your products or improve them. Make
sure it doesn't break during shipping and is durable. Step 3: Creating Tags: Creating tags is very
important when trying to sell your items on Etsy. For example, if you have an amazing product but
no one can find it, then you will not make any money. In Etsy, you are allowed to use fourteen tags,
make sure you use all fourteen tags and make sure they are different. This way you have a greater
chance of people finding your items. Step 3: Creating Titles and Descriptions: Titles and descriptions
is going to be the honey that will draw your customers in. You want to pique the interest of a
potential buyer, and you do that by having a good title. For your description you want to keep it
short and sweet. You do not want to leave your customers bored. Step 5: Adding Photos: You might
have heard the saying a picture is worth a thousand words. Well on Etsy a picture might as well be
worth a million words. Showing your customer a photo will let them know how it really looks like.
But you don't want to just a random picture. No no no, that won't do at all. Step 6 Promoting your
shop: If you want to build a money making machine on Etsy you will have to promote your products.
Step 7: Making your Business Grow. Remember this key rule, either your business is growing or it is
dying. There is no inbetween. Do not let your competitors Catch up, Scroll up and Download to
Learn the Principles behind a Success Etsy Business Today!
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